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Mantle or Mays? A-Rod or Jeter? Biggio or Morgan? Clemens, Maddux, and Randy Johnson -- or Pedro, Palmer, and Carlton? These are
questions baseball fans can spend endless hours debating. Former All-Star pitcher and National League Manager of the Year Larry Dierker
has his own opinions, and he shares them in My Team, his fascinating discussion of the greatest players he has seen in his four decades in
the major leagues. Dierker selects twenty-five players for My Team and another twenty-five for the opposition, the Underdogs, or "Dogs."
There are two players at each position, five starting pitchers, and four relievers. (When your starters are the likes of Roger Clemens, Greg
Maddux, Bob Gibson, Tom Seaver, Nolan Ryan, and Juan Marichal, you don't worry about bullpen depth.) All are players that Dierker has
played with or against or watched in his years as player, coach, manager, and commentator. Each athlete must have played at least ten
years in the major leagues to qualify, and players are judged on their ten best seasons. Leadership skills and personality -- critical
components of team chemistry -- are highly valued. So how is it possible to select two teams composed of outstanding ballplayers from the
past forty years and not have room for Sandy Koufax, Reggie Jackson, Carl Yastrzemski, or Cal Ripken Jr.? Dierker explains his choices,
analyzing each position carefully, always putting the team ahead of the individual player. He provides statistics to back up his selections, and
often relates personal anecdotes about the players. (From his first All-Star Game in 1969, Dierker offers a wonderful anecdote about Hank
Aaron, by then an All-Star veteran.) My Team may start more debates than it settles, but Dierker's insights, and his passion for the game, will
enlighten and fascinate true baseball fans.
For keyboarding skills students need tomorrow, this is the book they need today. 40 lessons introduce new key learning and technique
mastery, and 40 additional lessons emphasize word processing and business-document formatting including MLA-style reports, personal
business letters, flyers, and newsletters. Timed writings and a variety of interesting activities help with basic keyboarding skills as well as
strengthen oral and written communication, word-processing and Internet skills. Includes the latest in teacher support material with a topspiral Teacher's Edition that provides tips, notes, and classroom suggestions, and an Instructor's Resource CD that includes articles about
teaching keyboarding, methodology, student data files, lesson plans, and document solutions. Important Notice: Media content referenced
within the product description or the product text may not be available in the ebook version.
The 10X Quote book is derived from The 10X Rule, The Only Difference Between Success and Failure by New York Times bestselling author
and self made multimillionaire entrepreneur, Grant Cardone. The 10X lifestyle is one that calls for massive action towards greatness in all
aspects of life. This quote book is a compliment to the original book and offers a daily boost of inspiration to continue along a path towards
success.
Do you want more free book summaries like this? Download our app for free at https://www.QuickRead.com/App and get access to hundreds
of free book and audiobook summaries. Learn about the attitude that defines success. Do you want to be at the top of your game? Do you
want to be one step ahead? If you do, then it’s time to revamp your attitude! Because success is a state of mind and if you want to be
successful, you have to think like a winner. Written for anyone who wants to maximize their full potential and seize the day, Be Obsessed or
Be Average (2016) is your handbook for becoming the best.
Thousands of organizations are adopting Scrum to transform the way they execute complex projects, in software and beyond. This guide will
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give you the skills and confidence needed to deploy Scrum, resulting in high-performing teams and satisfied customers. Drawing on years of
hands-on experience helping companies succeed, Certified Scrum Trainer (CST) Mitch Lacey helps you overcome the major challenges of
Scrum adoption and the deeper issues that emerge later. Extensively revised to reflect improved Scrum practices and tools, this edition adds
an all-new section of tips from the field. Lacey covers many new topics, including immersive interviewing, collaborative estimation, and
deepening business alignment. In 35 engaging chapters, you’ll learn how to build support and maximize value across your company. Now
part of the renowned Mike Cohn Signature Series on agile development, this pragmatic guide addresses everything from establishing roles
and priorities to determining team velocity, setting sprint length, and conducting customer reviews. Coverage includes Bringing teams and
new team members on board Creating a workable definition of “done” Planning for short-term wins, and removing impediments to success
Balancing predictability and adaptability in release planning Running productive daily scrums Fixing failing sprints Accurately costing projects,
and measuring the value they deliver Managing risks in dynamic Scrum projects Prioritizing and estimating backlogs Working with distributed
and offshore teams Institutionalizing improvements, and extending agility throughout the organization Packed with real-world examples
straight from Lacey’s experience, this book will be invaluable to anyone transitioning to Scrum, seeking to improve their early results, or
trying to get back on track.
The Venona Secrets presents one of the last great, untold stories of World War II and the Cold War. In 1995, secret Soviet cable traffic from
the 1940s that the United States intercepted and eventually decrypted finally became available to American historians. Now, after spending
more than five years researching all the available evidence, espionage experts Herbert Romerstein and Eric Breindel reveal the full, shocking
story of the days when Soviet spies ran their fingers through America's atomic-age secrets. Included in The Venona Secrets are the details of
the spying activities that reached from Harry Hopkins in Franklin Roosevelt s White House to Alger Hiss in the State Department to Harry
Dexter White in the Treasury. More than that, The Venona Secrets exposes: information that links Albert Einstein to Soviet intelligence and
conclusive evidence showing that J. Robert Oppenheimer gave Moscow our atomic secrets How Soviet espionage reached its height when
the United States and the Soviet Union were supposedly allies in World War II The previously unsuspected vast network of Soviet spies in
America How the Venona documents confirm the controversial revelations made in the 1940s by former Soviet agents Whittaker Chambers
and Elizabeth Bentley. The role of the American Communist Party in supporting and directing Soviet agents How Stalin s paranoia had him
target Jews (code-named Rats ) and Trotskyites even after Trotsky s death How the Soviets penetrated America s own intelligence services
The Venona Secrets is a masterful compendium of spy versus spy that puts the Venona transcripts in context with secret FBI reports,
congressional investigations, and documents recently uncovered in the former Soviet archives. Romerstein and Breindel cast a spotlight on
one of the most shadowy episodes in recent American history a past when treason infected Washington and Soviet agents were shielded,
either wittingly or unwittingly, by our very own government officials.
“Learn to close, and you will never be without work, and will never be without money.” — Grant Cardone
An LAPD homicide detective must choose between justice and vengeance as he teams up with the FBI in this "thrilling" novel filled with
mystery and adventure (New York Times Book Review). For maverick LAPD homicide detective Harry Bosch, the body in the drainpipe at
Mulholland Dam is more than another anonymous statistic. This one is personal . . . because the murdered man was a fellow Vietnam "tunnel
rat" who had fought side by side with him in a hellish underground war. Now Bosch is about to relive the horror of Nam. From a dangerous
maze of blind alleys to a daring criminal heist beneath the city, his survival instincts will once again be tested to their limit. Pitted against
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enemies inside his own department and forced to make the agonizing choice between justice and vengeance, Bosch goes on the hunt for a
killer whose true face will shock him.
Shakespeare Left and Right brings together critics, strikingly different in their politics and methodologies, who are acutely aware of the
importance of politics on literary practice and theory. Should, for example, feminist criticism be subjected to a critique by voices it construes
as hostile to its political agenda? Is it possible to present a critique of feminist criticism without implicitly impeding its politics? And, in the light
of recent political events should the Right pronounce the demise of Marxism as a social science and interpretive tool? The essays in
Shakespeare Left and Right, first published in 1991, present a tug of war about ideology, acted out over the body of Shakespeare. Part One
focuses on the challenge thrown down by Richard Levin's widely discussed "Feminist Thematics and Shakespearean Tragedy". Part Two
considers these issues in relation to critical practice and the reading of specific plays. This book should be of interest to undergraduates and
academics interested in Shakespeare studies.
A bestselling author, writer, speaker, TV star, and regular guest on FoxBusiness, NBC, MSNBC and Business Insider, Grant Cardone has no
problem selling how to be successful-- because he is successful. His secret? He’s obsessed with success. Drawing upon his obsession,
Cardone empowers small business owners to use theirs. Coached by Cardone and following examples set by other success stories, small
business owners learn how to let their obsession for their business guide them into expanding their operations and growing profits. Given 100
ways to take their business to the next level, business owners are challenged to shift from a defensive mindset to an offensive outlook,
changing the primary focus from expenses to revenue. Solutions covered include: *Branding- how to create a unique brand *Omnipresence how to get your company everywhere at little cost *Pushing your people to greatness never allowing your staff to be average *Identifying a
purpose greater than your product or service *How to establish value unique to price *Working your staff to their potential not to a quota
*Power of keeping your staff sold *Treating obscurity as your only issue *Doing the things you fear *Reaching up for business associates and
clients *Having big problems not little ones *Over-committing to your customers *Making a list of contacts that would change your business
Imagine this: you're face-to-face with a motivated seller. You thought they wanted to sell their house to you... but now that you are sitting
across the table from them, they won't budge. WHY NOT?!? If you are a real estate investor, perhaps this has happened to you (just as it has
happened to nearly every other investor, too). The truth is: most investors get stuck when talking to a seller, and they struggle with closing the
deal. That's where Tony "The Closer" Robinson can help. Tony is called "The Closer" because of his ability to close sellers simply and
efficiently using skills he learned... and skills he teaches other people too.Tony has dedicated his life to helping investors learn the secrets to
closing more deals... even if they have zero sales experience!In this book, real estate investors will learn the 21 secrets that Tony uses to
close more deals than most investors ever dream of closing. His secrets include...- How he shifted his mindset to master sales, and how you
can do the same- The right way to use the phone (most people do it wrong)- The simple yet powerful technique to overcome objections- The
one thing most investors don't do (which virtually guarantees they'll lose the deal)- His "million dollar strategies" for investors to follow step-bystepTony has used these strategies to close more than 1,000 deals and he still uses them every single day.How many more deals will YOU
close when you've learned these secrets? You do not have to be born with sales skills, nor do you need any sales training or experience.
Simply pick up a copy of Tony's book right now and discover his 21 proven secrets to close more motivated sellers than ever before!
Air Force Handbook 10-644 Survival Evasion Resistance Escape (SERE) Operations 27 March 2017 This handbook describes the various
environmental conditions affecting human survival, and describes isolated personnel (IP) activities necessary to survive during successful
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evasion or isolating events leading to successful recovery. It is the fundamental reference document providing guidance for any USAF service
member who has the potential to become isolated; deviations require sound judgment and careful consideration. This publication provides
considerations to be used in planning and execution for effective mission accomplishment of formal USAF Survival, Evasion, Resistance, and
Escape (SERE) training, environmentally specific SERE training, and combat survival continuation training programs. The tactics, techniques,
and procedures in this publication are recognized best practices presenting a solid foundation to assist USAF service members to maintain
life and return with honor from isolating events.
Achieve "Massive Action" results and accomplish your business dreams! While most people operate with only three degrees of action-no
action, retreat, or normal action-if you're after big goals, you don't want to settle for the ordinary. To reach the next level, you must understand
the coveted 4th degree of action. This 4th degree, also know as the 10 X Rule, is that level of action that guarantees companies and
individuals realize their goals and dreams. The 10 X Rule unveils the principle of "Massive Action," allowing you to blast through business
clichŽs and risk-aversion while taking concrete steps to reach your dreams. It also demonstrates why people get stuck in the first three
actions and how to move into making the 10X Rule a discipline. Find out exactly where to start, what to do, and how to follow up each action
you take with more action to achieve Massive Action results. Learn the "Estimation of Effort" calculation to ensure you exceed your targets
Make the Fourth Degree a way of life and defy mediocrity Discover the time management myth Get the exact reasons why people fail and
others succeed Know the exact formula to solve problems Extreme success is by definition outside the realm of normal action. Instead of
behaving like everybody else and settling for average results, take Massive Action with The 10 X Rule, remove luck and chance from your
business equation, and lock in massive success.
If you want to know, step by step, how to quickly, easily, and smoothly walk anyone from being a skeptical prospect to a happy customer that
refers you friends, family, and colleagues...then you want to read this book. Here's the deal: Selling is, at its core, isn't a patchwork of cheesy
closing techniques, annoying high-pressure tactics, or gimmicky rebuttals. True salesmanship follows very specific laws, has very specific
steps and stages, and leaves a customer feeling happy and helped. It's honest, respectful, enlightening, friendly, and done with real care. It's
the type of selling that wins you not only customers, but fans. Not coincidentally, this is the type of selling that truly great salespeople have
mastered. This is the type of selling that keeps pipelines full and moving, and that builds a strong, loyal customer base that continues to give
back to you in the form of customer loyalty, reorders, and referrals. Well, that's what this book is all about. It will give you a crystal-clear
picture of the exact steps that every sale must move through and why, and how to methodically take any prospect through each, and
eventually to the close. And how to do it with integrity and pride. In this book, you'll learn things like... The eight precise steps of every sale.
Leave any out, and you will struggle. Use them all correctly, and you will be able to close unlimited sales. The true purpose of the
presentation and the crucial, often-missing steps that need to be taken first. If you're making the same presentation mistakes as most other
salespeople, this chapter alone could double your sales. How to easily discover which prospects can use and pay for your product/service,
and which can't. Time is your most valuable commodity as a salesperson, and if wasted, it costs you money. Know exactly when it's time to
go for a close, and know how to smoothly create an abundance of closing opportunities. This is the hallmark of every master closer. Learn it,
use it, and profit. Why it's a myth that you need to know multiple ways to close deals. Learn this one, simple method, and you'll be able to use
it to close all of your sales. Simple formulas to turn any objection into a closing opportunity. Use them and never fear hearing a prospect's
objection ever again. And a whole lot more! This is more than a just a book, really. It's a step-by-step sales training course. Each chapter
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ends with precise exercises that will help you master each technique taught and each step of the sales process. If you are new to sales,
make this book the first one you read, and you will greatly increase your chances for quick success. If you are a seasoned veteran and are
looking for ways to improve your numbers, this book will help you make your sales goals a reality. SPECIAL BONUS FOR READERS! With
this book you'll also get a free "Road Map" from the author that lays out, in a PDF chart, every step and key principles taught in the book.
Print it out and keep it handy because it makes for a great "cheat sheet" to use while selling, or just to refresh on what you've learned. Scroll
up, click the "Buy" button now, learn the secrets of master closers, and use them to immediately improve your numbers!
An introduction to the study of the ways the church has evolved in its corporate life since its birth in the first century. Special attention is given
to studying its changing relationship and interaction with the surrounding societies in which it has existed. The intended readership will be
those training for ministry in English speaking churches, so the studyguide will concentrate on those aspects of this subject of most relevance
to this group. This means there will be greater attention to developments in the West than in the East, especially in later centuries, and to
topics such as the nature of ministry, the sacraments, places of worship, authority in the church and mission. These will be examined at each
period of church history, in each chapter, to provide reference points of comparison throughout the book. Each chapter will also contain a
specific case study, presenting extracts of some key documents with notes, commentary and questions for discussion, to allow readers to
develop skills in historical research. General discussion questions and reading lists will be provided at the end of each chapter. The final
chapter will provide guidance for the study of the history of the student's own church and community.
Why bibliometrics is useful for understanding the global dynamics of science but generate perverse effects when applied inappropriately in
research evaluation and university rankings. The research evaluation market is booming. “Ranking,” “metrics,” “h-index,” and “impact
factors” are reigning buzzwords. Government and research administrators want to evaluate everything—teachers, professors, training
programs, universities—using quantitative indicators. Among the tools used to measure “research excellence,” bibliometrics—aggregate data
on publications and citations—has become dominant. Bibliometrics is hailed as an “objective” measure of research quality, a quantitative
measure more useful than “subjective” and intuitive evaluation methods such as peer review that have been used since scientific papers
were first published in the seventeenth century. In this book, Yves Gingras offers a spirited argument against an unquestioning reliance on
bibliometrics as an indicator of research quality. Gingras shows that bibliometric rankings have no real scientific validity, rarely measuring
what they pretend to. Although the study of publication and citation patterns, at the proper scales, can yield insights on the global dynamics of
science over time, ill-defined quantitative indicators often generate perverse and unintended effects on the direction of research. Moreover,
abuse of bibliometrics occurs when data is manipulated to boost rankings. Gingras looks at the politics of evaluation and argues that using
numbers can be a way to control scientists and diminish their autonomy in the evaluation process. Proposing precise criteria for establishing
the validity of indicators at a given scale of analysis, Gingras questions why universities are so eager to let invalid indicators influence their
research strategy.

An instant #1 New York Times bestseller. The definitive behind-the-scenes story of Trump's final year in office, by Phil
Rucker and Carol Leonnig, the Pulitzer-Prize winning reporters and authors of A Very Stable Genius. “Chilling.” –
Anderson Cooper “Jaw-dropping.” – John Berman “Shocking.” – John Heilemann “Explosive.” – Hallie Jackson
“Blockbuster new reporting.” – Nicolle Wallace “Bracing new revelations.” – Brian Williams “Bombshell reporting.” –
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David Muir The true story of what took place in Donald Trump’s White House during a disastrous 2020 has never before
been told in full. What was really going on around the president, as the government failed to contain the coronavirus and
over half a million Americans perished? Who was influencing Trump after he refused to concede an election he had
clearly lost and spread lies about election fraud? To answer these questions, Phil Rucker and Carol Leonnig reveal a
dysfunctional and bumbling presidency’s inner workings in unprecedented, stunning detail. Focused on Trump and the
key players around him—the doctors, generals, senior advisers, and Trump family members— Rucker and Leonnig provide
a forensic account of the most devastating year in a presidency like no other. Their sources were in the room as time and
time again Trump put his personal gain ahead of the good of the country. These witnesses to history tell the story of him
longing to deploy the military to the streets of American cities to crush the protest movement in the wake of the killing of
George Floyd, all to bolster his image of strength ahead of the election. These sources saw firsthand his refusal to take
the threat of the coronavirus seriously—even to the point of allowing himself and those around him to be infected. This is a
story of a nation sabotaged—economically, medically, and politically—by its own leader, culminating with a
groundbreaking, minute-by-minute account of exactly what went on in the Capitol building on January 6, as Trump’s
supporters so easily breached the most sacred halls of American democracy, and how the president reacted. With
unparalleled access, Rucker and Leonnig explain and expose exactly who enabled—and who foiled—Trump as he sought
desperately to cling to power. A classic and heart-racing work of investigative reporting, this book is destined to be read
and studied by citizens and historians alike for decades to come.
Promotion of health has become a central feature of health policy at local, national and international levels, forming part
of global health initiatives such as those endorsed by the World Health Organisation. The issues examined in The
Sociology of Health Promotion include sociology of risk, the body, consumption, processes of surveillance and
normalisation and considerations relating to race and gender in the implementation of health programmes. It will be
invaluable reading for students, health promoters, public health doctors and academics.
The Closer’s Survival Guide is perfect for sales people, negotiators, deal makers and mediators but also critically
important for dreamers, investors, inventors, buyers, brokers, entrepreneurs, bankers, CEO’s, politicians and anyone
who wants to close others on the way they think and get what they want in life. Show me any highly successful person,
and I will show you someone who has big dreams and who knows how to close! The end game is the close.
"After discovering that everything she's ever known including her own identity has been a lie, Quinlan McKee is
determined to find out the truth about her past. But in her search for answers, she discovers a cover-up more chilling than
she can imagine. An epidemic is coming, and there's no way to stop it"-Page 6/10
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Jordan Belfort—immortalized by Leonardo DiCaprio in the hit movie The Wolf of Wall Street—reveals the step-by-step
sales and persuasion system proven to turn anyone into a sales-closing, money-earning rock star. For the first time ever,
Jordan Belfort opens his playbook and gives you access to his exclusive step-by-step system—the same system he used
to create massive wealth for himself, his clients, and his sales teams. Until now this revolutionary program was only
available through Jordan’s $1,997 online training. Now, in Way of the Wolf, Belfort is ready to unleash the power of
persuasion to a whole new generation, revealing how anyone can bounce back from devastating setbacks, master the art
of persuasion, and build wealth. Every technique, every strategy, and every tip has been tested and proven to work in
real-life situations. Written in his own inimitable voice, Way of the Wolf cracks the code on how to persuade anyone to do
anything, and coaches readers—regardless of age, education, or skill level—to be a master sales person, negotiator,
closer, entrepreneur, or speaker.
The keystone of Gay's world-famous series of books, first published in 1980, is a complete reference on closing sales
and a guide to new sales presentations in today's marketplace. Not a beginner's manual or self-help book, this classic is
designed to help master closers brush up and study total closing procedures.
From the millionaire entrepreneur and New York Times bestselling author of The 10X Rule comes a bold and contrarian
wake-up call for anyone truly ready for success. One of the 7 best motivational books of 2016, according to Inc.
Magazine. Before Grant Cardone built five successful companies (and counting), became a multimillionaire, and wrote
bestselling books... he was broke, jobless, and drug-addicted. Grant had grown up with big dreams, but friends and
family told him to be more reasonable and less demanding. If he played by the rules, they said, he could enjoy everyone
else’s version of middle class success. But when he tried it their way, he hit rock bottom. Then he tried the opposite
approach. He said NO to the haters and naysayers and said YES to his burning, outrageous, animal obsession. He
reclaimed his obsession with wanting to be a business rock star, a super salesman, a huge philanthropist. He wanted to
live in a mansion and even own an airplane. Obsession made all of his wildest dreams come true. And it can help you
achieve massive success too. As Grant says, we're in the middle of an epidemic of average. The conventional wisdom is
to seek balance and take it easy. But that has really just given us an excuse to be unexceptional. If you want real
success, you have to know how to harness your obsession to rocket to the top. This book will give you the inspiration and
tools to break out of your cocoon of mediocrity and achieve your craziest dreams. Grant will teach you how to: · Set crazy
goals—and reach them, every single day. · Feed the beast: when you value money and spend it on the right things, you
get more of it. · Shut down the doubters—and use your haters as fuel. Whether you're a sales person, small business
owner, or 9-to-5 working stiff, your path to happiness runs though your obsessions. It's a simple choice: be obsessed or
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be average.
Showing how to read the customer's emotions, this classic gives readers the inside knowledge to overcome any barrier
and successfully make the close every time.
In this highly original take on entrepreneurship, bestselling author, speaker, and business coach Dave Crenshaw confronts Chaos, the prime
culprit of small business failure. He then arms you with the superhero utility belt you need, The Focus Tools, to defeat Chaos and build a
focused business!
THE BESTSELLING AUTHOR OF PITCH ANYTHING IS BACK TO FLIP YOUR ENTIRE APPROACH TO PERSUASION. Is there anything
worse than a high-pressure salesperson pushing you to say "yes" (then sign on the dotted line) before you're ready? If there's one lesson
Oren Klaff has learned over decades of pitching, presenting, and closing long-shot, high-stakes deals, it's that people are sick of being
marketed and sold to. Most of all, they hate being told what to think. The more you push them, the more they resist. What people love,
however, is coming up with a great idea on their own, even if it's the idea you were guiding them to have all along. Often, the only way to get
someone to sign is to make them feel like they're smarter than you. That's why Oren is throwing out the old playbook on persuasion. Instead,
he'll show you a new approach that works on this simple insight: Everyone trusts their own ideas. If, rather than pushing your idea on your
buyer, you can guide them to discover it on their own, they'll believe it, trust it, and get excited about it. Then they'll buy in and feel good about
the chance to work with you. That might sound easier said than done, but Oren has taught thousands of people how to do it with a series of
simple steps that anyone can follow in any situation. And as you'll see in this book, Oren has been in a lot of different situations. He'll show
you how he got a billionaire to take him seriously, how he got a venture capital firm to cough up capital, and how he made a skeptical Swiss
banker see him as an expert in banking. He'll even show you how to become so compelling that buyers are even more attracted to you than
to your product. These days, it's not enough to make a great pitch. To get attention, create trust, and close the deal, you need to flip the
script.
Working as a bodyguard for a spoiled federal witness, Joe Pike hatches a desperate plan to disappear with the woman in the underworld of
Los Angeles and turn on her would-be killers, an effort in which he enlists the help of private investigator Elvis Cole. By the author of The Two
Minute Rule. Reprint.
Shows that knowing the principles of selling is a prerequisite for success of any kind, and explains how to put those principles to use. This
title includes tools and techniques for mastering persuasion and closing the sale.
Percolation theory is the study of an idealized random medium in two or more dimensions. The emphasis of this book is upon core
mathematical material and the presentation of the shortest and most accessible proofs. Much new material appears in this second edition
including dynamic and static renormalization, strict inequalities between critical points, a sketch of the lace expansion, and several essays on
related fields and applications.
Vince, a white teenager, faces discrimination when he begins to fall for a First Nations girl.
Success in 50 Steps has been 10 years in the making, with the author researching and compiling over 500 book summaries into video, audio
and written format on his website Bestbookbits.com. The book takes the reader through the steps of taking their dreams out of their head and
making them a reality. Walking the reader through the steps to success such as dreams, passions, desire, purpose, goals, planning, time,
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knowledge, ideas, thinking, beliefs, attitude, action, work, habits, happiness, growth, failure, fear, courage, motivation, persistence, discipline,
results and success. With the pathway to success outlined in 50 easy steps, anyone can put into practice the wisdom to take their personal
dreams and goals out of their head into reality. Featuring a treasure trove of quotations from the legends of personal development such as
Tony Robbins, Jim Rohn, Napoleon Hill, Les Brown, Zig Ziglar, Wayne Dyer, Brian Tracy, Earl Nightingale, Dale Carnegie, Norman Vincent
Peale, Og Mandino and Bob Proctor to name a few, let this book inspire you to become the best version of yourself.
Mariano Rivera never dreamed of becoming a professional athlete. He didn't grow up collecting baseball cards, playing Little League, or
cheering on his home team at the World Series. He had never heard of Babe Ruth, Lou Gehrig, Joe DiMaggio, or Mickey Mantle. One day,
that all changed. From a childhood playing pickup games in Panama to an epic career with the New York Yankees, Mariano's rise to
greatness has been anything but ordinary. He's the guy on the mound who doesn't hear the crowd, just the sound of the ump calling, Strike!
The teammate you can rely on, even when the bases are loaded in the bottom of the ninth. Whether you know him as Mo or as the Sandman,
Mariano is The Closer, and this is his story. Full of tips for young athletes and tales from the Yankee clubhouse, The Closer: Young Readers
Edition is an inspiring story of perseverance, sportsmanship, and dedication that have defined the life of a baseball legend.

During economic contractions, it becomes much more difficult to sell your products, maintain your customer base, and
gain market share. Mistakes become more costly, and failure becomes a real possibility for all those who are not able to
make the transition. But imagine being able to sell your products when others cannot, being able to take market share
from both your competitors, and knowing the precise formulas that would allow you to expand your sales while others
make excuses. If You’re Not First, You’re Last is about how to sell your products and services—despite the
economy—and provides the reader with ways to capitalize regardless of their product, service, or idea. Grant shares his
proven strategies that will allow you to not just continue to sell, but create new products, increase margins, gain market
share and much more. Key concepts in If You’re Not First, You’re Last include: Converting the Unsold to Sold The
Power Schedule to Maximize Sales Your Freedom Financial Plan The Unreasonable Selling Attitude
Do you want more free book summaires like this? Download our app for free at https://www.QuickRead.com/App and get
access to hundreds of free book and audiobook summaries. Learn the differences between success and failure in this
easy-to-follow guide laid out by top business guru, Grant Cardone. When it comes to success, people often believe that
success just isn’t for them. They read the inspiring quotes, the cute mottos, they even know what they have to do, but it
never seems to work out. Luckily, Grant Cardone has spent decades creating a formula for success that works. With
experience as a top sales trainer and business owner, Cardone lays out his exact tips for achieving even the craziest
dreams. With the 10X Rule, you’ll learn what it takes to find success and how one simple rule can help you achieve
goals that once seemed impossible. The 10X rule can be applied to any area of life, and as you read you’ll learn key
information, including how settling for an average life is dangerous, how becoming obsessed is a good thing, and why
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success requires a childlike mindset.
I want to help you reach millionaire status, even get rich, if you believe that you deserve to be the person in the room that
writes the check for a million dollars, ten million or even 100 million—let’s roll.
What is the difference between having empathy and being an empath? “Having empathy means our heart goes out to
another person in joy or pain,” says Dr. Judith Orloff “But for empaths it goes much farther We actually feel others’
emotions, energy, and physical symptoms in our own bodies, without the usual defenses that most people have.” With
The Empath’s Survival Guide, Dr. Orloff offers an invaluable resource to help sensitive people develop healthy coping
mechanisms in our high-stimulus world—while fully embracing the empath’s gifts of intuition, creativity, and spiritual
connection. In this practical and empowering book for empaths and their loved ones, Dr. Orloff begins with selfassessment exercises to help you understand your empathic nature, then offers potent strategies for protecting yourself
from overwhelm and replenishing your vital energy For any sensitive person who’s been told to “grow a thick skin,” here
is your lifelong guide for staying fully open while building resilience, exploring your gifts of deep perception, raising
empathic children, and feeling welcomed and valued by a world that desperately needs what you have to offer.
Presents a guide to the skills that are needed to survive in the wilderness, covering such topics as finding food and water,
building a shelter, judging distances, making a fire, and calling for help, with advice on putting together a survival kit
beforehand.
In this #1 New York Times bestseller, Detective Harry Bosch joins LA's elite Open/Unsolved Unit to help piece together
the mysterious death of a teenage girl. He walked away from the job three years ago. But Harry Bosch cannot resist the
call to join the elite Open/Unsolved Unit. His mission: solve murders whose investigations were flawed, stalled, or
abandoned to L.A.'s tides of crime. With some people openly rooting for his failure, Harry catches the case of a teenager
dragged off to her death on Oat Mountain, and traces the DNA on the murder weapon to a small-time criminal. But
something bigger and darker beckons, and Harry must battle to fit all the pieces together. Shaking cages and rattling
ghosts, he will push the rules to the limit -- and expose the kind of truth that shatters lives, ends careers, and keeps the
dead whispering in the night . . .
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