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From concept to closure, A Practical Guide to
Drafting Contracts provides detailed instruction for
drafting contracts. Moreover, it teaches readers how
to adapt existing contracts and forms to the specific
needs of their client--as is frequently done by
lawyers in legal practice. Step-by-step instruction
and examples unpack the purpose of each provision
for a wide range of contracts and integrate the basic
principles that apply to both domestic and
international transactions. Practice exercises further
develop students’ drafting skills, as well as their
working knowledge of the language and syntax of
contract law. New to the Second Edition: Enhanced
coverage of negotiating and drafting contracts in the
United States Mind-mapping exercises that help
learners think deeply about key contract provisions
and their effect on other important aspects of the
contract New contract simulations and drafting
exercises Clear signposting of text and exercises
specifically written for non-native speakers
Professors and students will benefit from: Step-bystep instruction through the entire drafting process Indepth explanations and helpful examples Insights
into the strategic decisions behind drafting contracts
Hands-on exercises that: Raise awareness of
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commonly occurring contract provisions Encourage
use of phrasing appropriate to audience and purpose
Build familiarity with the legal principles of contracts
Provide practice modifying forms and contracts
drafted by other parties Discussion of U.S. law
regarding key contract provisions and drafting issues
Online Student Resources including: Additional
exercises A wealth of sample APA contracts,
Consulting Agreements, and Distribution Contracts
that students are encouraged to mine for appropriate
language and provisions in the process of drafting
new contracts
Savvy managers no longer look at contracting
processes and documents reactively but use them
proactively to reach their business goals and
minimize their risks. To succeed, these managers
need a framework and A Short Guide to Contract
Risk provides this. The foundation of identifying and
managing contract risk is what the authors call
Contract Literacy: a set of skills relevant for all who
deal with contracts in their everyday business
environment, ranging from general managers and
CEOs to sales, procurement and project
professionals and risk managers. Contracts play a
major role in business success. Contracts govern
companies' deals and relationships with their
suppliers and customers. They impact future rights,
cash flows, costs, earnings, and risks. A company's
contract portfolio may be subject to greater losses
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than anyone realizes. Still the greatest risk in
business is not taking any risks. Equipped with the
concepts described in this book, business and risk
managers can start to see contracts differently and
to use them to find and achieve the right balance for
business success and problem prevention. What
makes this short guide from the authors of the
acclaimed Proactive Law for Managers especially
valuable, if not unique, is its down-to-earth
managerial/legal approach. Using lean contracting,
visualization and the tools introduced in this book,
managers and lawyers can achieve legally sound
contracts that function as managerial tools for well
thought-out, realistic risk allocation in business deals
and relationships.
"The franchise agreement is the document that
establishes the franchise relationship. This business
relationship is characterized by a franchisor granting
a franchisee a temporary or time- limited right to use
the franchisor's system and trademarks to conduct
business. Because there is no 'one size fits all'
template for drafting a franchise agreement, this
must-have resource provides proven guidance on
the core issues covered by a well-drafted agreement
and how to carefully analyze the many
considerations involved."-Working with Contracts provides you with the
practical legal, business, and technical knowledge
you need to grasp the nuts and bolts of transactions
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and draft customized agreements that meet clients'
goals.
The professional's favored tool for over a decade,
this backbone reference provides a comprehensive
set of drafting elements that can be used from
contract to contract. Move step-by-step through the
contract-creation process --from conducting the
initial client meeting to closing the deal, with detailed
discussions of the eleven, essential drafting
elements, parties, recitals, subject, consideration,
warranties and representations, risk allocation,
conditions, performance, dates and term, boilerplate,
and signatures. A favorite reference tool for
professional drafters for over a decade, Drafting
Effective Contracts combines a clear analysis of how
effective agreements are structured with a practical
breakdown of the essential elements of any
contract-- giving you the best way to draft contracts.
This completely updated practical reference guide
presents a consistent structural analysis and a
comprehensive set of drafting elements that can be
used from contract to contract. You are led step-bystep through the process by which contracts are
created, given clear sample contract provisions, and
offered direction around the obstacles that may be
encountered in drafting agreements for goods and
services, promissory notes, guaranties, and secured
transactions. Drafting Effective Contracts provides a
complete handbook for drafting legal agreements
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that work. For starters, you get a practical and
comprehensive approach to the overall contract
process--from conducting the initial client meeting to
closing the deal. You'll find a detailed discussion of
the 11 drafting elements that every contract may
have: Parties Recitals Subject Consideration
Warranties and Representations Risk Allocation
Conditions Performance Dates and Term Boilerplate
Signatures After you get a solid explanation of these
essential elements and how they're assembled to
create effective contracts, you get key strategies for
negotiating the agreement and closing the deal. You
get an overview of the legal concepts that underpin
various types of agreements --such as promissory
notes, guaranties, security agreements, and
agreements for the sale of goods and services. Then
you'll see how to apply the drafting elements to
create the finished contract. You also get an array of
sample agreements and contracts as well as
statutory material. Only Drafting Effective Contracts
combines the best benefits of a forms book and a
treatise to give you the most complete tool for
building effective legal agreements.
Drafting International Contracts is an essential
resource for anyone working in international
business. It features the latest trends, fostering an
understanding of how international contracts are
drafted in practice.
My results contribute to the future success of
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international collaborations of all concerns by
empirically identifying the need for increased
education on various dispute resolution options, as
well as the effect cultural awareness has on the
drafting of international contracts.
The CISG is the United Nations Convention on
Contracts for the International Sale of Goods; a
treaty ratified by about 70 countries that provides a
uniform international sales law. The occasion of the
CISG's 25th anniversary signals something
extremely significant in the world of international
commercial law: the true coming of age of the CISG,
as evidenced by (and as a result of) several
thousand available court and arbitration decisions
world-wide applying the CISG. To celebrate
thisoccasion, in November 2005, a conference was
organized by the University of Pittsburgh's Center for
International Legal Education and the United Nations
Commission on International Trade Law
(UNCITRAL). This publication brings together the
intellectually sophisticated yet extremely practical
and original contributions written by leading CISG
scholars from around the globe and practitioners
experienced in dealing with the CISG. Included are
140 sample clauses, a complete model sales
agreement, and contextual analysis of contract
drafting issues. The CISG is a new realty and is very
relevant to US attorneys at the planning and
negotiation stages of a sales transaction. It is
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increasingly the case that a lawyer in the US, or
virtually anywhere else, cannot adequately serve a
client's needs without knowledge of and skill in using
the Convention to help, for example, prevent
transactions from aborting over choice of law
conflicts, and to offer alternatives that can
resolvebargaining impasses. This book features: *
Comprehensive analysis of contract drafting issues
raised by the CISG * A complete set of standard
terms and conditions for a sales contract * A wide
variety of sample clauses addressing important
specific issues under the CISG, with accompanying
analysis of matters implicated by those clauses that
should be considered in the drafting process *
Original and clearly written contributing chapters by
the most noted and eminent scholarson the CISG
from around the world In this book, international
commercial lawyers will find sample clauses dealing
with major contract issues under the CISG,
including: * opting into the CISG while providing an
appropriate gap-filling source of law * passage of risk
of loss * right to inspection of goods * force majeure
* warranties and warranty disclaimers * limitations on
remedies * choice of forum * pre-contractual
relationships and prior communications *
confidentiality of negotiations * retention of the power
of revocation of an offer * strict time limits for
acceptance of an offer * the "battle of the forms" *
the law governing contract validity * parole evidence
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* party rights upon breach * notice requirements to
preserve rights * notice of avoidance * entitlement to
interest * specific performance versus damages *
buyer's right to substitute goods
Written in a deliberate and concise manner, devoid
of United States colloquialisms, Drafting Contracts in
Legal English: Cross-border Agreements Governed
by U.S. Law is designed for classroom use as well
as self-study. Teaching a strategic approach and
sequential steps to drafting contracts, the text
includes examples and exercises based on crossborder agreements such as distribution agreements,
licensing, franchises and equipment leases. Special
drafting issues in cross-border agreements are also
considered: choice of language clauses, choice of
forum clauses, indemnification provisions, force
majeure clauses, counterpart clauses, international
alternative dispute resolution clauses, and the choice
to opt in or out of the CISG. By providing appropriate
explanations of United States law, the text increases
student comprehension as suggested drafting
approaches are placed in legal context. This unique
guide discusses the purpose of and provides drafting
tips for contract parts, contract organization and
formatting, basic contract provisions, letters of intent,
and the craft of reviewing and revising contracts.
End-of-chapter exercises test overall comprehension
and apply drafting concepts presented in the
chapter. To increase the non-native speakers lexical
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range, vocabulary is derived from a statistical
analysis of thousands of authentic contracts. To help
with contract sentence structures that are
challenging for non-native speakers, syntax
structures are based on comparison to databases
with authentic contracts. A glossary of contract terms
is based on frequency counts from thousands of
authentic contracts and usage in text, contextualized
and cross-referenced with most common
collocations.
This work provides practitioners with in-depth, articleby-article analysis of the TRIPS Agreement. For
each article it describes the evolution of the provision
and its negotiating history, difficulties in its
interpretation and application, and the key points
practitioners must consider in their work. In addition,
it examines the history and context of the Agreement
and assesses its likely impact on the future
development of the international intellectual property
framework.
Written primarily for the international lawyer studying
law in the United States, this text introduces students
to legal analysis and communications used in U.S.
legal practice. The book begins with overviews of the
U.S. government and court system, the U.S.
common law system and the civil litigation process.,
laying a foundation for understanding the rest of the
course. Through clear explanatory text and
numerous exercises, The Guide to U.S. Legal
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Analysis and Communication provides instruction on
the types of written and oral communications that
international lawyers are most likely to engage in
with U.S. lawyers. Topics covered are: drafting an
objective legal analysis; writing persuasively and
drafting court documents; expository writings, such
as client letters, demand letters, and e-mail
communications; conducting an oral argument to a
court; and properly citing to legal authorities. Key
New Features New chapters on persuasive writing,
other elements of the office memorandum and
writing a brief New chapter on conducting an oral
argument Elimination of chapters on contract drafting
to make room for new materials requested by
adopters while keeping the length of the book
manageable
For well over a decade this prized guide has served
practitioners handling the legal ramifications of
international contracting projects. The fourth revised
and expanded edition thoroughly describes the new
and ever-changing concepts and procedures that
continue to redefine the researching, drafting, and
execution of international contracts. More
profoundly, it takes fully into account the hugely
increasing volume of international trade and its
ongoing expansion into more and more countries
worldwide, and the concomitant need for
businesspersons and transactional lawyers to be
aware of the numerous recent international
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conventions and supranational responses to
facilitate trade. All the invaluable features of earlier
editions are of course still here, including analysis of
key contract issues unique to various types of
contracting, common contract clauses (such as
choice of law and dispute resolution clauses),
contract checklists, insights gleaned from actual
cases and arbitral proceedings, and clear
explanation of the principles of good contract
drafting. The major relevant international
conventions, model laws, pertinent national laws,
legal guides, and other documents and instruments
are all covered, with primary texts provided in
appendices. Among the numerous issues and topics
that arise are the following: • incorporation of
standard terms; • difficulties of multiple language
contracts; • lex mercatoria; • liability based upon
preliminary agreements; • issues of termination; •
regulation of Internet sales; • role of model or
uniform laws; • sale of services; • national law
restrictions on the cross-border sale of services; •
intellectual property transfer and licensing
agreements; • franchising and joint ventures; •
electronic contracting; and • confidentiality,
nondisclosure agreements, and covenants not to
compete. More than merely an accessible reference
that can be used as a framework tool in the
negotiating and drafting of international contracts,
this volume offers expert insights regarding the
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reasonableness of many contract clauses and the
likelihood of their enforcement in a foreign
jurisdiction. Because knowledge of the nuances of
international transactional law cannot be overstated,
this book is not only valuable but necessary. An
adroit combination of contract theory and contract
practice, the book continues to provide guidance to
the law practitioner and student alike.
ABOUT THIS BOOK This book assists the reader
and provides value in three ways: First, model
contract language in the form of commercial terms
and conditions are provided. Second, the contract
language is annotated with explanations and
suggestions for each of the key articles. Third,
summaries of actual litigated cases are provided in
synopsis form. This triple combination of language,
annotations and key case synopses all work together
to instruct and enlighten the reader. WHAT OTHERS
HAVE SAID ABOUT THIS BOOK "This book is a
superb tool for anyone who relies upon contracts in
their business dealings..." Nick Conca, Esq. Chief
Claims Officer, Markel Corporation "The authors
have hit the ball out of the park! They have crafted
an easy to read and easy to understand contracts
primer that all supply / demand chain professionals
will embrace..." Dan Klepacki, MBA, BS Engineering
Adjunct Professor - Rutgers Business School and
Senior Industry Advisor Rutgers SCM Program "This
book should be required reading for any Project
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Manager..." Frank V. Cielo, PMP Head of
Operational Excellence KEMA Laboratories Chalfont
DNV GL Energy "After having read Model Contract
Terms and Conditions With Annotations and Case
Studies, by Paul Humbert and Robert Mastice, I
hope that this treatise becomes a standard manual
in any situation where personnel have to develop
and draft contracts in any business setting...." Glenn
A. Montgonery, Esq., B.A., M.A., J.D. Montgomery,
Chapin & Fetten, P.C. "Finally, a concise, annotated
source of model contract terms and conditions with
case summaries and citations prepared by those
with actual, hands-on experience with complex
project management transactions..." Glen Clark,
Esq. Managing Partner Riker Danzig, Esqs. "The
authors' practical experience and technical
knowledge combine to provide a valuable guide for
executives in the industry. This book contains
valuable, real-world framework for successful capital
project execution..." Guy Cipriano, P.E. President-EI
Associates "Authors Paul Humbert and Robert
Mastice do an exquisite job of simplifying and
decomposing a complex topic in a pragmatic way..."
Charlie White Entrepreneur & Principal Partner
Thwakk, Inc "Contracts make the commercial world
go round. The authors have done a stellar job of
demystifying the contracting process, and what can
be intimidating "legal" terms and conditions..." James
A. Silva VP Solution & Business Development HD
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Supply - Power Solutions "Paul Humbert and Robert
Mastice have written an invaluable resource for any
business person or attorney who deals with
commercial contracts. They provide section by
section explanations of the purpose of, and rationale
for, a wide range of common commercial contract
provisions. Their commentary is illuminating for
anyone who deals with those types of provisions. I
have practiced law for more than 35 years. I wish
that a resource like this had been available to me
when I began to practice. I recommend it
wholeheartedly to anyone, lawyer or non-lawyer,
who would like to increase his or her understanding
of commercial contracts." Richard Cogen, Esq.
Partner Nixon Peabody, LLP OTHER BENEFITS OF
THIS BOOK This book also facilitates the creation of
a project or transaction specific Contract
Management Plan. ("CMP"). A CMP is essentially an
internal document prepared by either the Company
or the Contractor for use by their respective
employees in managing the transaction that is the
subject of the Contract. The CMP is not shared with
the other party since it deals exclusively with the
internal considerations and mechanics associated
with one party's administration and management of
its rights and responsibilities under the Contract. The
CMP supplements the Contract and also permits a
documented methodology for applying lessons
learned from past transactions.
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The s econd edition of this well-known survey of the
legal aspects of international business contracting
has been needed for some time. Over the course of
the last decade, a plethora of new concepts and
procedures (many catalyzed by growth in the use of
information technology) has wrought many changes
in the searching, drafting, and execution of
international contracts. This book redefines this field
of legal practice to accommodate these changes.
Material in the Second Edition includes new or
updated coverage of the following and much more:
outsourcing legal services; electronic transmission of
contracts; inadvertent disclosure of confidential
information; joint venture governance; restrictive
covenants; distribution agreements; and
Chinarsquo;s Uniform Contract Law. A greatly
enhanced bibliography, updated to 2008, now
includes Internet sources. All of the prized features
of the First Edition are of course still here, including
analysis of key contract issues unique to various
types of contracting, common contract clauses (such
as choice of law and dispute resolution clauses),
insights gleaned from actual cases and arbitral
proceedings, and clear explanation of the principles
of good contract drafting. The major relevant
international conventions, model laws, pertinent
national laws (such as the UCC), legal guides, and
other documents and instruments are all covered,
with primary texts provided in appendices. Given the
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legal liability that can result from the failure to take
private international law developments into account,
this book is not only valuable but necessary. As an
adroit combination of up-to-date theoretical
underpinning and eminently practical guidance, The
book will continue to serve practitioners well in this
new edition.
This resource serves to educate lawyers and
business professionals on how to draft the many
types of "boilerplate" provisions, a legal term that
refers to the standardized, one-size-fits-all provisions
of a contract. Each chapter tackles one of 20
provisions and analyzes why it is important, the key
legal and business issues raised, and how to draft
the provision to suit a particular transaction. Such
analysis not only helps readers better understand
how to draft these provisions in their contracts, but
also helps them better understand the other party's
process.
Drafting an international contract can be a risky
business. Yet with the increasing globalization of
markets, these cross-border contracts are becoming
a common practice for most traders, as well as for
the lawyers assisting them. At the same time,
international contracts remain a difficult and
mysterious subject for business people as well as
their lawyers. In his new book, Drafting and
Negotiating International Commercial Contracts,
Professor Fabio Bortolotti, a world-renowned expert
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on contract law, clarifies the issues surrounding
these contracts and provides solutions to the thorny
problems they raise: choice of the applicable law
choice of jurisdiction international arbitration the use
of more international drafting techniques hardship,
force majeure and liquidated damages As an added
feature, this volume provides insights into the basic
requirements of a well-drafted contract and analyzes
in depth the negotiating process. It concludes with
incisive commentary on the model contracts
developed by the International Chamber of
Commerce. Lawyers and other legal professionals
will find in these pages the tools they need to ensure
their contracts meet the requirements of a globalized
world.
Any practising lawyer and student working with
international commercial contracts faces
standardised contracts and international arbitration
as mechanisms for dispute settlement. Transnational
rules may be applicable, but national law is still
important. Based on extensive practical experience,
this book analyses international contract practice
and its interaction with the various applicable
sources: which role is played by the contractual
regulation, which by national law, which by
transnational sources, what is the interaction among
these factors, and how does this all apply to
contracts that refer disputes to international
arbitration?
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International Contracting. Law and Practice, in its
fourth revised and expanded edition, describes the
new and ever-changing concepts and procedures
that continue to redefine the searching, drafting, and
execution of international contracts. For well over a
decade this prized guide has served practitioners
handling the legal ramifications of international
contracting projects. More profoundly, it takes fully
into account the hugely increasing volume of
international trade, its ongoing expansion into more
and more countries worldwide, and the concomitant
need for businesspersons and transactional lawyers
to be aware of the numerous recent international
conventions and supranational responses to
facilitate trade. All the invaluable features of earlier
editions are still here, including analysis of key
contract issues unique to various types of
contracting, common contract clauses (such as
choice of law and dispute resolution clauses),
contract checklists, insights gleaned from actual
cases and arbitral proceedings, and clear
explanation of the principles of good contract
drafting. The major relevant international
conventions, model laws, pertinent national laws,
legal guides, and other documents and instruments
are all covered, with primary texts provided in
appendices. What s in this book: Among the
numerous issues and topics that arise are the
following: incorporation of standard terms; difficulties
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of multiple language contracts; lex mercatoria;
liability based upon preliminary agreements; issues
of termination; regulation of Internet sales; role of
model or uniform laws; sale of services; national law
restrictions on the cross-border sale of services;
intellectual property transfer and licensing
agreements; franchising and joint ventures;
electronic contracting; and confidentiality,
nondisclosure agreements, and covenants not to
compete. This book presents detailed negotiating
strategies, sample contract clauses, drafting tips,
contract checklists, and case studies and provides
easy access to the myriad of issues and solutions
related to the drafting of international contracts. How
this will help you: This one-volume book balances
law and practice by providing practical advice for
carrying out successful international business
transactions, as well as surveying substantive
national, regional, and international laws. More than
merely an accessible reference that can be used as
a framework tool in the negotiating and drafting of
international contracts, this volume offers expert
insights regarding the reasonableness of many
contract clauses and the likelihood of their
enforcement in a foreign jurisdiction. Since
knowledge of the nuances of international
transactional law cannot be overstated, this book is
not only valuable but also necessary. As an adroit
combination of up-to-date theoretical underpinning
Page 19/28

Acces PDF Drafting International Contracts An
Analysis Of Contract Clauses
and eminently practical guidance, it will continue to
serve practitioners well in this latest edition. "
"Drafting International Contracts" is an essential resource for
anyone working in international business. It features the latest
trends, fostering an understanding of how international
contracts are drafted in practice.
India has a long-standing tradition of dispute resolution
through arbitration, with arbitral-type regulations going back to
the eighteenth century. Today, amendments to the 1996
Indian Arbitration Act, a steady evolution of case law and new
arbitral institutions position India’s vibrant system once more
at the forefront of international commercial dispute resolution.
In this handbook, over forty members of the international
arbitration community in India and beyond offer authoritative
perspectives and insights into topics on arbitration that matter
in India. International arbitration practitioners, Indian
practitioners, and scholars have combined efforts to produce
a practical and informative guide on the subject. Among
numerous notable features, the contributors provide detailed
analysis and description of such aspects of arbitration as the
following, with a focus on the Indian context: Indian
application of the 1958 New York Convention; law governing
the merits of the dispute and awards; investor-state dispute
settlement; drafting arbitration clauses for India-centric
agreements; managing costs and time; rise of virtual
arbitration and technology; effect of public policy in light of
extensive Indian jurisprudence; and arbitration of claims
relating to environmental damage. Practical features include
checklists for drafting arbitration clauses and a comparative
chart of major commercial arbitration rules applicable to India.
Also included is a comparative analysis of arbitral regimes in
India, Singapore and England; chapters on the India Model
Bilateral Investment Treaty and ISDS reforms; a special
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section on the enforcement of foreign awards; a section on
the drafting of the award guided by leading arbitrators and
stakeholders and a review of the new 2021 ICC Rules. For
foreign counsel and arbitrators with arbitrations in India, this
complete and up-to-date analysis provides guidelines for
practitioners, corporate counsel, and judges on
considerations to be borne in mind with respect to arbitration
with an Indian nexus and whilst seeking enforcement and
execution of an arbitral award in India. It will prove an
effective tool for students and others in understanding and
navigating the particularities and peculiarities of India’s
system of domestic and international commercial arbitration.
Although the 1980 United Nations Convention on Contracts
for the International Sale of Goods (CISG) is one of the most
successful international conventions to date, it remains the
case that those involved in the international sale of goods
must refer to a multitude of laws. Indeed the CISG itself does
not cover all issues relating to international sales contracts,
so it must necessarily be supplemented by domestic law.
Global Sales and Contract Law provides a truly comparative
analysis of domestic laws in over sixty countries so as to
deliver a global view of domestic and international sales law.
The book reports on the real practice of sales law, taking into
account present day problems. Complex questions on the
obligations under a sales contract, the ways in which these
are established, as well as the remedies following the breach
of obligations, are all discussed. By addressing regional
uniform projects, like OHADA, and comparing differences in
domestic legal approach where the CISG would not apply,
the work goes beyond existing commentaries which tend to
focus only on the CISG. The analysis has been based on an
unprecedented survey drawn from the world's top fifty
companies as well as international traders, lawyers advising
international traders, arbitral institutions, arbitrators, and law
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schools. This work encompasses all aspects of a sale of
goods transaction and takes a wide view of sale by including
general contract law. The book gives practitioners invaluable
insight into judicial trends and possible solutions in different
legal systems, whether preparing for litigation or drafting an
international contract. Global Sales and Contract Law is the
most comprehensive and thorough compilation of legal
analysis in the field of the sale of goods and is a reliable
source for any practitioner dealing in international commerce.
Like any contract, an international licensing agreement spells
out the rights and obligations of the contracting parties,
manages potential risks and supplies a contingency plan for
each party in the event the contractual relationship breaks
down. However, international licensing of intellectual property,
software or technology confronts the contracting parties with
its own distinct challenges. When planning, drafting and
negotiating such agreements, it is imperative to know exactly
what core issues need to be addressed. This book provides
this know-how in an easy-to-use, clear and concise fashion.
This expert guide to the complex world of international
licensing agreements brings together all the essential
materials needed when dealing with such agreements and
covers the following: • business models that may be used by
the contracting parties; • standard provisions encountered in
an array of international licensing agreements; • analysis of
the key clauses in various international licensing agreements
inter alia trademark, software, franchise and technology
licences with provisions as affected by jurisdiction; • effect of
competition law in a variety of jurisdictions; • ensuring
trademark protection at both national and international levels;
• clear explanation of key franchising terminology and
disclosure rules; and • effect of international dispute
resolution rules in a range of jurisdictions. Alongside detailed
contract analysis, the book details numerous case studies
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from an array of industries, with detailed commentary.
Practitioners operating within or representing medium to large
firms who normally have to prepare or provide advice on
international licence arrangements will quickly find this
reference material indispensable. The book’s thorough
analysis of this complex area will also be welcomed by
professionals working for universities, industry, interest
groups, government departments and international
organisations.
Derived from the renowned multi-volume International
Encyclopaedia of Laws, this practical analysis of the law of
contracts in Poland covers every aspect of the subject definition and classification of contracts, contractual liability,
relation to the law of property, good faith, burden of proof,
defects, penalty clauses, arbitration clauses, remedies in
case of non-performance, damages, power of attorney, and
much more. Lawyers who handle transnational contracts will
appreciate the explanation of fundamental differences in
terminology, application, and procedure from one legal
system to another, as well as the international aspects of
contract law. Throughout the book, the treatment emphasizes
drafting considerations. An introduction in which contracts are
defined and contrasted to torts, quasi-contracts, and property
is followed by a discussion of the concepts of ‘consideration’
or ‘cause’ and other underlying principles of the formation of
contract. Subsequent chapters cover the doctrines of
‘relative effect’, termination of contract, and remedies for
non-performance. The second part of the book, recognizing
the need to categorize an agreement as a specific contract in
order to determine the rules which apply to it, describes the
nature of agency, sale, lease, building contracts, and other
types of contract. Facts are presented in such a way that
readers who are unfamiliar with specific terms and concepts
in varying contexts will fully grasp their meaning and
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significance. Its succinct yet scholarly nature, as well as the
practical quality of the information it provides, make this book
a valuable time-saving tool for business and legal
professionals alike. Lawyers representing parties with
interests in Poland will welcome this very useful guide, and
academics and researchers will appreciate its value in the
study of comparative contract law.
The Unidroit Principles of International Contracts, first
published in 1994, have met with extraordinary success in the
legal and business community worldwide. Prepared by a
group of eminent experts from all major legal systems of the
world, they provide a comprehensive set of rules for
international commercial contracts. This new edition of An
International Restatement of Contract Law is the first
comprehensive introduction to the Unidroit Principles 2004. In
addition, it provides an extensive survey and analysis of the
actual use of the Unidroit Principles in practice with special
emphasis on the different ways in which they have been
interpreted and applied by the courts and arbitral tribunals in
the hundred or so cases reported worldwide. The book also
contains the full text of the Preamble and the 180 articles of
the Unidroit Principles 2004 in Chinese, English, French,
German, Italian and Russian as well as the 1994 edition in
Spanish.
Drafting Successful Access and Benefit-sharing Contracts
gives an insightful and profound analysis of how contracts
should be drafted so that biotechnology users and providers
of genetic resources get access and become bound to share
benefits from use of biological diversity.
International Arbitration and Forum Selection Agreements:
Drafting and Enforcing is a concise, practical primer on the
fundamentals of drafting and enforcing international
arbitration agreements and other dispute resolution clauses.
Drawing on a wealth of practical experience and academic
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analysis by one of the world’s leading authorities on
international arbitration and litigation, this extensively revised
and expanded sixth edition provides model arbitration and
forum selection clauses for international contracts and
explains the advantages and disadvantages of different
approaches to reducing the risks inherent in cross-border
transactions. The book is an essential resource for any
international practitioner or corporate counsel engaged in
international matters. Key Features include: Discussion of
practical reasons for international arbitration and forum
selection clauses Uncomplicated and practical guidance on
drafting international arbitration and forum selection clauses
Do's and Don't's for drafting Model international arbitration
and forum selection clauses that permit efficient and effective
dispute resolution Nearly 100 different model provisions Ad
hoc versus institutional arbitration clauses Overview of
leading arbitral institutions (including ICC, SIAC, ICDR/AAA,
LCIA, HKIAC, PCA, ICSID, WIPO, VIAC, DIS, NAI and
CRCICA) Overview of advantages and disadvantages of
leading arbitral seats Forum selection clauses for national
and international courts Multi-tier dispute resolution provisions
Optional provisions for international arbitration and forum
selection clauses (including arbitrator selection, arbitral
procedure, costs of arbitration, provisional measures, waiver
of annulment and currency of award) Discussion of
pathological arbitration clauses and commonly-encountered
defects And covers: Updated extensively to address
developments through January 2021 New materials covering
international courts and choice-of-law provisions Key
reference materials in easy-to-use appendices About the
author: Gary B. Born is one of the world’s leading authorities
on international arbitration and litigation. He has practiced
extensively in both fields in Europe, the United States, and
Asia. He is the author of International Commercial Arbitration
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(Kluwer Law International 3rd ed. 2021), International
Arbitration: Law and Practice (Kluwer Law International 2nd
ed. 2016), International Commercial Arbitration: Cases and
Materials (Aspen 2nd ed. 2015) and International Civil
Litigation in United States Courts (Aspen 6th ed. 2018).
The focus of this manual is not what provisions to include in a
given contract, but instead how to express those provisions in
prose that is free ofthe problems that often afflict contracts.
An eagerly anticipated second edition of this established and
highly regarded text teaches the key practice skill of contract
drafting, with emphasis on how to incorporate the business
deal into the contract and add value to the client's deal.
Features: More exercises throughout the book, incorporating
More precedents for use in exercises Exercises designed to
teach students how to read and analyze a contract
progressively more difficult and sophisticated New, multi-draft
exercises involving a variety of business contracts New and
refreshed examples, including Examples of well-drafted
boilerplate provisions More detailed examples of proper way
to use shall Multiple well-drafted contracts with annotations
Revised Aircraft Purchase Agreement exercise to focus on
key issues, along with precedents on how to draft the action
sections and the endgame sections. Expanded explanations
of endgame provisions, along with examples and new
exercises
This convenient paperback from a highly respected author
team supplements the authors’ own casebook as well as any
other casebook for Contracts. It reproduces most sections
from the Restatement (Second) of Contracts black-letter text
with selected comments, examples, and illustrations; most
sections of the Uniform Commercial Code Articles 1 and 2,
with more select sections of Articles 2A, 3 and 9; most articles
from the United Nations Convention on Contracts for the
International Sale of Goods (CISG); and many articles from
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the UNIDROIT Principles of International Commercial
Contracts. This supplement also reproduces excerpts from
other relevant source materials and provides accompanying
commentary to enhance the study of contract law. Rules of
Contract Law (2019 Edition) includes: • Restatement
(Second) of Contracts • Restatements of the Law of Agency
(Third), Employment Law, and Restitution and Unjust
Enrichment (Third) • Principles of the Law of Software
Contracts • Uniform Commercial Code Articles 1 and 2 and
excerpts from Articles 2A, 3, and 9 • U.N. Convention on
Contracts for the International Sale of Goods • UNIDROIT
Principles of International Commercial Contracts (2016) •
Materials on Electronic Contracting (UCITA, UETA, and ESign Act) • Comment on Commercial, Employment, and
Consumer Arbitration • Contract Drafting: A Sample Problem
Highlights of the 2019 Edition: Expansive coverage of
Restatement (Second) of Contracts, but more concise than
prior edition Select provisions from other Restatements,
including Restitution and Unjust Enrichment (Third), Agency
(Third), and Employment, as well as Principles of Law of
Software Contracts Expansive coverage of UCC Articles 1
and 2 Expansive coverage of the CISG Commentary on
arbitration and contract drafting problems
Preface and Acknowledgements --Preface and
Acknowledgements to the Fifth Edition --Planning for
International Dispute Resolution --Drafting International
Forum Selection Clauses --Drafting International Arbitration
Agreements --Enforcing International Forum Selection
Agreements --Enforcing International Arbitration Agreements
--Recognizing and Enforcing Foreign Judgments
--Recognizing and Enforcing International Arbitral Awards
--Drafting and Enforcing Choice-of-Law Clauses --United
Nations Convention on the Recognition and Enforcement of
Foreign Arbitral Awards ("New York Convention"), New York,
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10 June 1958 --Convention of 30 June 2005 on Choice of
Court Agreements ("Hague Convention on Choice of Court
Agreements") --UNCITRAL Model Law on International
Commercial Arbitration (1985) --UNCITRAL Model Law on
International Commercial Arbitration (2006 Revisions)
--UNCITRAL Arbitration Rules (as revised in 2010)
--International Arbitral Institutions --Select Bibliography on
International Arbitration and Forum Selection Agreements
--Model Submission Agreement --Model Institutional
Arbitration Clauses --Representative International Arbitration
Clauses.
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